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ORGANIZING PARTNERS:

It’s not just about selling; it’s about bonding, about 
building rapport. Building relationships with your 

customers offers you a much better chance of having 
your products or services accepted and wanted by 

current and prospective customers.

Caboto Club
2175 Parent Avenue, Windsor, Ontario  Tel: 519.252.8383

Thursday, October 23, 2008   8:00 am–11:00 a.m.
$20 payable at the door (includes full breakfast 8:00-8:25)

To register for this session, please call or fax this application to the Small Business Centre  Tel: (519) 253-6900    Fax: (519) 255-9987   

PLEASE NOTE: Should you register and be unable to attend, we will require 3 days prior notice of cancellation, otherwise you will be billed the registration fee.  
Privacy of Information - Your registration information will be kept on file by the organizing partners for the sole purpose of providing information on future seminars, events or services that may be of interest to you.

PLEASE REGISTER ME FOR THE OCTOBER 23, 2008  BEEHIVE NETWORKING SESSION

Your host for this special event is Michael Fletcher, CEO of Neworld Coaching. Michael 
travels Ontario introducing his unique networking technique, based on the “Law of 
Reciprocity”, which states that if you “give” first, then you will receive.
Take advantage of this session’s unique interactive opportunity to see in action the 
technique that both provides and acquires business prospects.
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Small Business Week  Oct. 20-24, 2008


